
THE PROPERTY
• 324 unit Class-A garden-style apartment community built in 2003 situated on approximately 38 acres, offering 1, 2 

and 3 bedroom units in 14 two and three-story buildings.

million.

THE INVESTMENT OPPORTUNITY

| 2014

| 2011

EXECUTIVE SUMMARY



BUSINESS STRATEGY

dictates.

Risks

offering. 

Maximize Revenue and Occupancy

implementation of a new paint color scheme as well as 
installation of new furniture, art work, and accessories.  
Create a cyber-lounge within the clubhouse and partition 
it off to create a space the residents can access 24-hours a 
day. 

pet spa. 

wood blinds.

opportunities. 

management program that collates market and 
submarket data and establishes daily pricing for all 
units based on a number of primary factors including 

is gaining acceptance in the multi-family management 

EXECUTIVE SUMMARY



application fees, transfer fees, pet deposits and pet rent.

Improve New Lease Closing Ratios    
and Resident Retention

management team of experienced and enthusiastic 
professionals.

• Install a lease management system that targets the 
number of monthly lease expirations to a maximum of 
10% of the units.

community thereby increasing tenant retention.

communication, resident satisfaction and management 
performance.

Implement Asset Management Programs

multi-platform marketing program including a focus 

brochures, signage, banners, leasing materials and 
website.

tax consultants.
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RALEIGH, NORTH CAROLINA 

residents and businesses. All of these factors combine to make the 

time period.

Local Sub-Market

area is home to a high number of medical and pharmaceutical 

companies are among the largest employers in the 

neighborhoods and areas surrounding the property 
are higher than the metropolitan area norms.  

national rate.

surrounding the property is younger than 

apartment demand.

RALEIGH’S TOP 15 EMPLOYERS

  RANK EMPLOYER EMPLOYEES
 1 Duke University and Medical Center 34,863
 2 IBM Corporation 10,000

 4 UNC - Chapel Hill 8,000
 5 North Carolina State University 7,730
 6 Food Lion 7,197
 7 Cisco Sytems 5,500
 8 Rex Healthcare 5,300
 9 SAS Institute 5,133
 10 Pinkerton and Burns 4,500
 11 GlaxoSmithKline 4,000
 12 Blue Cross and Blue Shield Association 3,800
 13 Duke Energy 3,700
 14 Verizon Communications 3,000
 15 PPD Inc. 3,000
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3 Bedroom/2 Bath

Source:  The Nielsen Company, 2014

                                                                                 
   1-Mile 3-Mile 5-Mile
 2014 Estimated Population 7,389  47,999  108,624
  2019 Population Growth Projection  16.76%  13.97%  12.31%
 2014 Estimated Median Household Income $72,692  $75,453  $72,594
 Population Age 25+ with College Degree 62.9% 60.6% 57.6%
 Population Age 18-34 17.2% 17.0% 18.4%
 Average Age 35.1 35.2 35.2 
 Median Home Value $296,038  $277,392  $250,607

DEMOGRAPHICS SUPERIOR AMENITIES
Unit Amenities:

• Full laundry room with washer/dryer  
 connections

•  Ceiling fans
•  Crown molding
•  Coat / linen closets
•  Breakfast bar
•  White appliances & cabinetry
•  Computer desks built-in
•  Garbage disposals

Community Amenities:

•  Community clubhouse with kitchen
 and lounge
•  Business center
•  Fitness center
•  Car wash

• Gated community

FLOOR PLAN SAMPLES

2 Bedroom/2 Bath

UNIT MIX 
UNIT TYPE % UNITS TOTAL SQ. FT SQ. FT/UNIT
1 BR / 1 BA 1% 4 2,348 587 
1 BR / 1 BA 4% 12 9,036 753 
1 BR / 1 BA 6% 20 15,860 793 
1 BR / 1 BA 1% 4 3,188 797 
1 BR / 1 BA 20% 64 51,840 810 
1 BR / 1 BA 5% 16 14,608 913 
2 BR / 2 BA 15% 52 55,172 1,061 
2 BR / 2 BA 4% 12 12,732 1,061 
2 BR / 2 BA 20% 64 72,512 1,133 
2 BR / 2 BA 6% 20 22,660 1,133 
2 BR / 2 BA  14% 44 62,700 1,425 
3 BR / 2 BA  4% 12 17,100 1,425 
TOTAL 100%  324   339,756   1,049 

1 Bedroom/1 Bath
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appreciation, while maintaining a risk-

million square feet of land and commercial 
real estate nationwide.

excellence in real estate ownership and 

real estate professionals and companies; 

for our employees, while creating 
opportunities for personal enrichment and 
career growth.

www.passco.com
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SITE PLAN

Belden Brown

MARKETING CONTACTS:

Thomas B. Jahncke Adriana Salamone Andy Wang Brad McCord
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