
NNN Darien Business Center, LLC
available for §1031 exchange w llc investment

Information about the property contained in this material must be read in conjunction with the Confidential Private Placement Memorandum, 
which contains additional important risk disclosures and more specific information about the property.  This is neither an offer to sell nor 
a solicitation of an offer to buy an LLC interest in this property.  Offers are made solely pursuant to the Confidential Private Placement 
Memorandum.  Prospective investors should consult their own tax advisors to evaluate the tax consequences of an investment. The 
information in this material is current as of August 29, 2007.

THIS INVESTMENT IS SPECULATIVE AND INVOLVES A HIGH DEGREE OF RISK.

DRAFT



Property Summary
Darien Business Center consists of four office buildings and 
a 1.7-acre undeveloped parcel of land in the Chicago suburb 
of Darien, Illinois.  Totaling nearly 176,000 square feet, the 
property is situated approximately 22 miles from downtown 
Chicago and offers convenient access to major freeways, 
including Interstates 355 and 55. The business park is within 
close proximity to numerous restaurants and hotels, as well 
as the 28,782-square-foot Darien Plaza Shopping Center. 
Built between 1981 and 1990, Darien Business Center is less 
than one mile north of the world-renowned Argonne National 
Laboratory, making it an ideal location for high-technology 
businesses relating to biomedical, environmental, and physics 
research. The property is 97 percent occupied by numerous 
tenants with staggered lease expirations, including The 
University of Chicago Hospitals, Viskase Companies, Inc., 
Insure.com, Inc. and Eichrom Technologies, Inc.

 Property Information				  
• Address:	       Cass I - 8141 S. Cass Avenue 
		        Cass II - 8205 S. Cass Avenue  
		        Cass III - 8201 S. Cass Avenue  
		        Cass IV - 7955 S. Cass Avenue 
		        Darien, IL 60561 

• Building Type:	       Four-Building Office Park  	  

• Year Built: 	       1981, 1986, 1988, 1990	  

• Total SF:	       175,969			    

• % Leased:	       97%

Financial Information

• Offering Purchase Price:		 $36,240,000	  

• Offering Price Per SF:		  $205.95	  

• Purchase Date:			   3rd Quarter  2007	      

• Offering LTV:			   63.58%			 

• Offering Price Cap Rate:		 6.61%		   

• 1st Year Cash Flow:		  6.59%		   

• Loan Terms: The loan is assumed to have an overall fixed 
interest rate of approximately 6.38%, a ten-year term and will 
be interest only for five years of the ten-year term of the loan.  
The effective interest rate of 6.38% reflects a buy down 
of 52 basis points by paying a fee of 4% of the loan or 
$921,600.

Please see the Confidential Private Placement  Memorandum 
for additional information and risk disclosures about 
investment in this property. This material has been prepared 
for informational purposes only; it is not intended to provide 
and should not be relied upon for accounting, legal or tax 
advice. Always remember that each property is unique and 
past performance is no guarantee of future results. 



Major Tenants (16 Total Tenants)

The University of Chicago Hospitals
www.uchospitals.edu
Square Feet: 62,399   Lease Expiration: 06/2011

The University of Chicago Hospitals and Health System (“UCHHS”) 
is the primary affiliate of the University of Chicago Pritzker School of 
Medicine, one of the nation’s premier medical schools.  Founded in 1927, 
the University of Chicago Medical Center (“UCMC”) offers a full range of 
specialty and primary care services for adults and children in the areas 
of cancer, endoctrinology, gastroenterology, geriactrics, heart disease, 
kidney disease, neurosciences, orthopaedics, respiratory disease, 
surgery, transplanation and women’s services.  UCHHS established its 
office at the Darien Business Center as part of its long term strategy to 
manage healthcare information and costs.  Revenues for patient care at 
UCMC in 2006 were more than $869 million.  In addition, UCMC is one 
of the largest providers of uncompensated care in Illinois and provides 
millions of dollars in unreimbursed care every year. 

Viskase Companies, Inc.
www.viskase.com
Square Feet: 21,050  Lease Expiration: 04/2016*

Viskase manufactures such food packaging products as cellulosic 
casings, heat shrinkable plastic bags and specialty films which are used 
in packaging of processed meat and meat products around the world. 
Cellulosic casings are used in the production of processed meat and 
poultry products such as hot dogs, salami and other products   Viskase 
has operated for more than 80 years as one of the meat industry’s top 
choices for products, meat formulation, processing and packaging 
solutions and has more than 1,300 employees.  Viskase recently relocated 
its corporate headquarters to the property.  * Option to terminate on 
or before the last day of the 48th full calendar month (April 2010) 
with an effective date of April 30, 2011 with payment of a $682,769 
termination penalty.



Office Market
•	 Asking rates have escalated by $0.50 to $1.50 per square 

foot as compared to 2006, the result of tightening supply 
and increased demand.  Rent growth should last through the 
remainder of 2007 and sustain itself into 2008.1

•	 The overall second quarter vacancy rate stands at 16.9 percent 
versus 17.3 percent in the first quarter of 2007.  This is an 
improvement of 140 basis points compared to the second 
quarter of 2006, mainly driven by the strong performance of 
the downtown office market.2 

Economic Trends1

•	 Unemployment rates in Illinois nudged downward to 4.6 percent 
with the unemployment rate in Chicago declining further to 4.6 
percent from the 5.1 percent reported in January 2007 as well 
as the 5.2 percent reported in February 2006.  

•	 Over the year, healthcare added 363,000 jobs.  Within 
professional and business services, job gains continued 
over the month in computer systems design (+8,000) and in 
architectural and engineering services (+7,000).  In financial 
activities, employment rose in securities, commodity contracts, 
and investments (+6,000) and in commercial banking (+4,000) 
in May.  

		

1. CB Richard Ellis, “Chicago Office MarketView” 2Q, 2007	

2. Office Market Trends Chicago Metro, Grubb & Ellis Research, 2Q, 
2007.

Location Information1

Founded in 1833 at the site of portage between the Great 

Lakes and the Mississippi watershed, Chicago is the most 

populous city in the state of Illinois. The third largest city in 

the United States and the heart of a metropolitan area of 

more than nine million people, it is the commercial, financial, 

industrial, and cultural center for a vast region and boasts the 

second largest central business district in the United States. 

The city is home to 29 Fortune 500 companies and four major 

financial and futures exchanges, including the Chicago Stock 

Exchange, the Chicago Board of Trade (CBOT), the Chicago 

Board Options Exchange (CBOE), and the Chicago Mercantile 

Exchange (“Merc”). The median household income of the 

metropolitan region is $117,500, which exceeds the averages 

for the top metros in the country and the top metros in the 

region.

1.  Sources: Forbes 2007, www.reference.com, U.S Department of 
Labor Statistics, REIS 4Q 2006 Market Report, and Costar 2006 
Year End Report.

See the Confidential Private Placement Memorandum for 
more information about this specific market. Opinions and 
estimates contained herein constitute the judgment of the 
source or the sponsor and are subject to change without 
notice, as are statements of market trends, which are based 
on current market conditions.  We believe the information 
provided herein is reliable, but do not warrant its accuracy 
or completeness.



TIC Offering
•	 Offering Size: $13,200,000

•	 Price Per 1% Ownership: $132,000 equity and 

$230,400 assumed debt

•	 Minimum Investment per SPE: 3.00% = 

   $396,000 equity and $691,200 assumed debt 

   for a total purchase price of $1,087,200

• Suitability: Accredited Investors Only

LLC Offering
•	 Offering Size: $660,000

•	 Price Per Unit: $5,000

•	 Minimum Investment: $25,000

• Suitability: Accredited Investors Only

Property Strengths
•	 The property has favorable historical occupancy rates in comparison to 

surrounding properties.
•	 The rent roll is diversified with staggered lease expirations, and there is a 

long-term tenancy with the University of Chicago Hospitals. 
•	 There is upside potential with strong regional growth in market rents as well 

as the greater Chicago economy.
•	 The property is located on a major arterial road (South Cass Road) and 

adjacent to the Stevenson Expressway/I-55, a major route connecting the 
area to downtown Chicago.

Business Plan
•	 Preserve the capital investment.
•	 Realize income through the acquisition, operation and sale of the 

property.
•	 Make monthly distributions, which may be partially tax-deferred as a 

result of depreciation and amortization expenses.
•	 Within approximately eight years, profitably sell the property based on 

the value added through effective management and operation of the 
property.

•	 There is no guarantee that the business plan will be successfully 
executed, that the property’s value will be enhanced, or that the 
property will be sold within the planned time period.

•	 The property is largely dependent on a single tenant.  The University 
of Chicago Hospitals (the “University”) occupies 62,399 square feet 
or approximately 35 percent of the property.

•	 The property’s major tenant is dependent on the healthcare industry.  
An adverse change in the healthcare industry could negatively affect 
such tenant’s ability to make lease payments and the cash flow 
generated by the property.

•	 Unless extended by the tenants, the leases representing approximately 
70 percent of the property will expire within the next four calendar 
years.  In addition, leases representing approximately 27 percent of 
the property contain early termination options.

•	 Slowing absorption within the East-West Tollway submarket could 
adversely affect the fair market value of the property.

These cash flow projections were created by the sponsor 
and are based on a number of assumptions and real 
estate analysis techniques. The results are necessarily 
hypothetical; the underlying assumptions may not be 
accurate, the results shown may not occur, and your 
performance could vary significantly.  This material must 
be read in conjunction with the Confidential Private 
Placement Memorandum, which contains additional 
important risk disclosures and more specific information 
about the assumptions made.  

Projected Annualized Returns

Terminal Cap Rate TIC Return LLC Return

7.75% 12.92% 12.10%

8.00% 11.89% 11.23%

8.25% 10.93% 10.41%

8.50% 10.02% 9.64%

8.75% 9.17% 8.92%

Terminal Cap Rate Sensitivity

TIC Projected Annual Cash-on-Cash Yield

$396,000 Investment Per SPE

Year 1 Year 2 Year 3 Year 4 Year 5 Year 6 Year 7 Year 8 Year 9 Year 10

6.59% 6.69% 6.79% 7.02% 7.09% 6.93% 7.05% 7.16% 7.22% 7.56%

LLC Projected Annual Cash-on-Cash Yield

$25,000 Investment

Year 1 Year 2 Year 3 Year 4 Year 5 Year 6 Year 7 Year 8 Year 9 Year 10

6.59% 6.69% 6.79% 7.02% 7.09% 6.93% 7.05% 7.16% 7.22% 7.56%



Triple Net Properties, LLC has time-tested experience 
in real estate syndications, acquisitions, development, 
construction, leasing and property management.  Triple 
Net currently manages a growing portfolio of more than 
37 million square feet of property in 28 states valued at 
more than $5.1 billion.  Although past performance is no 
guarantee of future results, Triple Net Properties, LLC 
has an unparalleled track record and has acquired 277 
properties to date.  Triple Net and affiliates have sold 
100 properties for over $2.3 billion since 2000.

* Prior performance is not an indication of future results.  The 
projections and the anticipated rate of return are only for TIC/1031 
investors and LLC investors and are estimates based on the 
specific assumptions more fully described in the Private Placement 
Memorandum (PPM) and any supplements accompanying the PPM.  
There is no guarantee that the assumptions used in the projection 
will be achieved.  Please review the entire PPM as supplemented 
prior to investing.  This material does not constitute an offer and is 
authorized for use only when accompanied or preceded by a NNN 
Darien Business Center, LLC PPM dated August 29, 2007.   Reference 
is made to the PPM for a statement of risks and terms of the offering.  
The information set forth herein is qualified in its entirety by the PPM.  
All potential investors must read the PPM and no person may invest 
without acknowledging receipt and complete review of the PPM.  

Triple Net Properties, LLC 
1551 N. Tustin Avenue • Suite 300 
Santa Ana • California • 92705 
(877) 888-7348    
www.1031nnn.com

Securities offered through 			 
NNN Capital Corp., Member FINRA/SIPC 
4 Hutton Centre Drive • Suite 700 
Santa Ana • California • 92707 

(714) 667-8252

Triple Net Properties, LLC is a wholly-owned 
subsidiary of NNN Realty Advisors, Inc., a 
nationwide commercial real estate asset 
management and services firm. 

•	 Interests in this property are speculative and involve a high degree of risk; investors should be able to bear the 
complete loss of their investment.

•	 SOME INTERESTS ARE SUBJECT TO RECOURSE LIABILITY, i.e., tenants-in-common will be responsible for 
providing any cash needed in the future in connection with the property. 

•	 There are restrictions in transferring interests; the interests are not liquid investments.

•	 There are a number of significant tax risks and tax issues involved with the purchase of an interest in this 
property; investors should consult their own tax advisors and legal counsel.

•	 The direct or indirect purchase of real property involves significant risks, including market risk and risks specific 
to a given property.

•	 The purchase of real property with other investors, e.g., as a tenant-in-common, presents risks related to the 
relationship with those other investors.

•	 Investment in this property is expected to be leveraged; leverage may increase volatility and may increase the 
risk of investment loss.

•	 The manager has broad authority and discretion over the property and the terms of financing; the various 
fees paid to the manager and its affiliates are significant and may offset profits related to the ownership and 
operation of the real estate.

•	 Cash distributed to you may constitute a return of your own capital and may be paid from proceeds of the 
offering, e.g., reserves.


